                 The Best way to be prepared in Todays Purchase Makert
BY: Joseph P. Moriarty, CMP, President/Mortgage Consultant, NMLS #70384
Todays lending environment is constantly changing and, unless you are totally prepared, it may be a   cumbersome process and cost you financially and emotionally.   So the obvious point where one begins, and it cannot be stressed enough, is that you need to meet with a lender and learn the mortgage process. 
A good place to start, if you are a first time homebuyer, would be attending a first time homebuyer workshop.  Throughout the state these seminars are offered by “New Hampshire Housing”,  “NeighborWorks of Southern NH”  and other agencies.   Typically, these workshops cover “soup to nuts” on the home buying process.  Too often the first time homeowner doesn’t understand the complexity of the purchase transaction and these programs typically take place in a comfortable classroom environment in which the consumer can be educated and informed of both real estate and financing changes as they evolve.
If you are not a first time home buyer, or even if you are, you should meet with a lender and get the lay of the land when it comes to getting a mortgage.  First, you should understand the difference between a pre-qualification and a pre-approval.  Typically a pre-qualification the lender may or may not pull a credit report and may or may not look at pay stubs and will estimate your qualifications for a home purchase based on income numbers and financial information you provide to them. This not a very detailed way of getting a true understanding of what you can purchase, and although very inexpensive, for the lending institution, it doesn’t do much for you the consumer.
A pre-approval can either be very detailed, or again can be less detailed, and you, as a consumer, should know the difference.  When you apply on line most lenders pull your credit report and run your information through an automated underwriting system known as an “AUS”.   The two most popular systems are either “DU” an acronym for desk top underwriter, a Fannie Mae software application or “LP” an acronym for Loan Prospector which is a Freddie Mac software product.   The challenge with this process is that approval is relying on the inputted information and has not been reviewed   manually by a human underwriter.  There is a huge chance of error in this scenario and that may cost you, significantly, when you find a home.
A reliable way to get a pre-approval is to meet with a professional in the industry and go over the process and the pre-approval details.   A well-seasoned originator will go over your pre-approval, ask you for bank statement and supporting income documentation.  They will submit this information to an actual underwriter and you can be confident that there will be no major surprises once you find a property.
In today’s lending environment, detailed, accurate information is critical to getting approved for a mortgage.  A quality lender is going to look at everything from your credit score to how much you deposit into your bank accounts, regularly.   The source of the funds on deposit is verified as well  as your banking history.  This plays just as important a role as other factors including employment and credit history.   So if you want to have a smooth and successful purchase transaction, do your homework, understand the process and work with a professional Realtor and Loan Officer.
[bookmark: _GoBack]This information has been provided by the Mortgage Bankers and Brokers Association of New Hampshire (MBBS_NH) in conjunction with the New Hampshire Union Leader.  Any questions about the content should be directed to the MBBA-NH at 6 Garvins Falls Road, Suite 106, Concord, NH 03301, e-mail at info@mbba-nh.org, website mbba-nh.org.  Article supplied by Joseph P. Moriarty, CMP, President/Mortgage Consultant, NMLS #70384.  Guardian Mortgage, 72 Webster Street, Manchester NH 03104 “Licensed by the New Hampshire Banking Department”  NMLS #70242. 




                 


The Best way to be prepared in Todays Purchase Makert


 


BY: 


Joseph P. Moriarty, CMP, President/Mortgage Consultant, NMLS #70384


 


Todays lending 


environment is


 


constantly changing and


,


 


unless you are totally prepared


,


 


it may be a   


cumbersome process and cost you financially and emotionally. 


  


So the 


ob


vious point where one begins, 


and it


 


cannot be stressed enough


, is


 


that you need to meet with a lender and learn the mortgage 


process. 


 


A good place to start


,


 


if you are


 


a first time homebuyer


,


 


would be attending a first time homebuyer 


workshop. 


 


Throughout the state


 


these seminars are offered 


by


 


“


New Hampshire Housing


”,  


“NeighborWorks of Southern NH”


 


 


and other agencies.  


 


Typically


, 


these workshops cover 


“


soup to nuts


”


 


on the home buying 


process.


  


Too often the first time homeowner doesn’t understand the complexity of 


the purchase transaction and th


e


s


e


 


program


s typically take


 


place


 


in 


a comfortable


 


classroom


 


environment 


in which the consumer can be educated and informed


 


of both real estate and financing 


changes


 


as they evolve.


 


If you are not a first time home


 


buyer


, 


or even if you are


,


 


you should meet with a lender and get the lay 


of the land when it comes to getting a mortgage. 


 


First


,


 


you should understand the difference between a 


pre


-


qualification and a pre


-


approval. 


 


Typically a pre


-


qualification the lender may or may not pull a 


credit report and may or may not look at pay stubs and will estimate your qualifications for a home 


purcha


se based on income numbers and financial information you provide to them. This not a very 


detailed way of getting a


 


true understanding


 


of what you can purchase


,


 


and although very inexpensive


,


 


for the lending institution


,


 


it doesn’t do much for you the cons


umer.


 


A pre


-


approval can either be very detailed


,


 


or again can be less detailed


,


 


and you


,


 


as a consumer


,


 


should 


know the difference. 


 


When you apply on line most lenders pull you


r


 


credit report


 


and run your 


information through 


an 


automated underwriting


 


sys


tem known as an “AUS”.  


 


The two


 


most popular 


systems are 


either 


“


D


U”


 


an 


acronym for


 


desk top underwriter


, a Fannie Mae software application


 


or 


“


LP


”


 


an acronym for Loan Prospector


 


which is a Freddie Mac software product.  


 


The challenge with this 


process i


s that approval is relying on the inputted information and has not been reviewed   manually by 


a human underwriter. 


 


There is a huge chance o


f


 


error in this scenario and that may cost you


,


 


significantly


,


 


when you find a home.


 


A reliable way to get a pre


-


ap


proval is to meet with a professional in the industry and go over the 


process and


 


the pre


-


approval details.


 


  


A well


-


seasoned originator will go over your pre


-


approval


,


 


ask 


you for bank statement and


 


supporting


 


income 


documentation


. 


 


They will submit this 


information to an 


actual 


underwriter and you 


can


 


be confident


 


that there will be no


 


major


 


surprises once you find a 


property.


 


In today


’


s lending environment


,


 


detailed


, accurate


 


information is c


ritical


 


to


 


getting approved for a 


mortgage. 


 


A


 


quality


 


lender is going to look at everything from your credit score to how much you 


deposit into your bank account


s, regularly


. 


  


The source of


 


the funds


 


on deposit is verified


 


as well 


 


as 


your banking history


.


 


 


This 


plays just as important 


a 


role as other facto


rs


 


including employment and 




                  The Best way to be prepared in Todays Purchase Makert   BY:  Joseph P. Moriarty, CMP, President/Mortgage Consultant, NMLS #70384   Todays lending  environment is   constantly changing and ,   unless you are totally prepared ,   it may be a    cumbersome process and cost you financially and emotionally.     So the  ob vious point where one begins,  and it   cannot be stressed enough , is   that you need to meet with a lender and learn the mortgage  process.    A good place to start ,   if you are   a first time homebuyer ,   would be attending a first time homebuyer  workshop.    Throughout the state   these seminars are offered  by   “ New Hampshire Housing ”,   “NeighborWorks of Southern NH”     and other agencies.     Typically ,  these workshops cover  “ soup to nuts ”   on the home buying  process.    Too often the first time homeowner doesn’t understand the complexity of  the purchase transaction and th e s e   program s typically take   place   in  a comfortable   classroom   environment  in which the consumer can be educated and informed   of both real estate and financing  changes   as they evolve.   If you are not a first time home   buyer ,  or even if you are ,   you should meet with a lender and get the lay  of the land when it comes to getting a mortgage.    First ,   you should understand the difference between a  pre - qualification and a pre - approval.    Typically a pre - qualification the lender may or may not pull a  credit report and may or may not look at pay stubs and will estimate your qualifications for a home  purcha se based on income numbers and financial information you provide to them. This not a very  detailed way of getting a   true understanding   of what you can purchase ,   and although very inexpensive ,   for the lending institution ,   it doesn’t do much for you the cons umer.   A pre - approval can either be very detailed ,   or again can be less detailed ,   and you ,   as a consumer ,   should  know the difference.    When you apply on line most lenders pull you r   credit report   and run your  information through  an  automated underwriting   sys tem known as an “AUS”.     The two   most popular  systems are  either  “ D U”   an  acronym for   desk top underwriter , a Fannie Mae software application   or  “ LP ”   an acronym for Loan Prospector   which is a Freddie Mac software product.     The challenge with this  process i s that approval is relying on the inputted information and has not been reviewed   manually by  a human underwriter.    There is a huge chance o f   error in this scenario and that may cost you ,   significantly ,   when you find a home.   A reliable way to get a pre - ap proval is to meet with a professional in the industry and go over the  process and   the pre - approval details.      A well - seasoned originator will go over your pre - approval ,   ask  you for bank statement and   supporting   income  documentation .    They will submit this  information to an  actual  underwriter and you  can   be confident   that there will be no   major   surprises once you find a  property.   In today ’ s lending environment ,   detailed , accurate   information is c ritical   to   getting approved for a  mortgage.    A   quality   lender is going to look at everything from your credit score to how much you  deposit into your bank account s, regularly .     The source of   the funds   on deposit is verified   as well    as  your banking history .     This  plays just as important  a  role as other facto rs   including employment and 

