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Multi-Family Purchase An Option? 
While many homebuyers should only consider single family or condo units, there are many homebuyers that may wish to consider a Multi-Family purchase option. Usually, homebuyers can extend their purchasing power by leveraging expected rental income from a Multi-Family home. When a homebuyer purchases a 2, 3, or even 4-family property, they are doing so with the expectation of rental income from the unoccupied units in their new home. Armed with this additional income, their reach can extend into a price range that is often higher than a single family or condo unit in that same market. 

Let’s take a look at some examples... 
Single Family Home Purchase Example 

For this example, we’re going to assume the following: 
- Traditional FHA 30 year fixed rate program with a note rate of 3.5% (APR = 4.449%) 
- 3.5% down payment 
- Annual real estate taxes of $3,600.00 ($300.00 per month) 
- Annual homeowner’s insurance premium of $720.00 ($60.00 per month) 

Using the above assumptions, the homebuyer could achieve a monthly payment of $1,200.00 (Principal, Interest, Taxes, and Insurance) with a single family home purchase price of $155,000.00. 
2-Family Home Purchase Example 

For this example, we’re going to assume the following: 
- Traditional FHA 30 year fixed rate program with a note rate of 3.5% (APR = 4.512%) 
- 3.5% down payment 
- Annual real estate taxes of $4,800.00 ($400.00 per month) 
- Annual homeowner’s insurance premium of $840.00 ($70.00 per month) 
- Expected market rental income for unoccupied unit at $1,200.00 per month. 
- Occupancy factor of only 35% per year ($420.00 monthly net rental income). 

Using the above assumptions, the homebuyer can achieve a monthly payment of $1,620.00 (Principal, Interest, Taxes, and Insurance) with a 2-Family home purchase price of $212,500.00. 
The $420.00 income from their rental unit has increased their buying power by over $55K. 
The above examples are provided for illustrative purposes only. They are a simple presentation of the difference in buying power when leveraging expected rental income into a purchase transaction for a multi-family property. 

Interest rates and APR’s used in the examples, while representative of today’s interest rate market, are subject to your individual credit, income, and asset qualification through an underwriting process. Interest rates and APR’s used in the examples may change at any time depending on market movements. The estimated Taxes and Insurance used in the examples are dependent on your chosen property and can affect your individual comparisons. The estimated rental income is simply for example purposes. Rental income potential is based very heavily on the property and location and should be carefully analyzed. 

More Analysis Needed 
By no means is purchasing a Multi-Family property a better decision than purchasing a single family property. Just as home ownership isn’t for everyone, responsible Multi-Family ownership isn’t for everyone either. 

Before considering the purchase of a Multi-Family property, the prospective homeowner should carefully analyze the following questions: 
- Do I want to be a landlord? 
- Am I willing to set aside reserves to help carry my mortgage payments (and utilities) during periods when I am not receiving rental income from a unit? 
- Do I have the extra money needed for the 5% down payment and extra settlement costs for the Multi-Family purchase? 
- Am I willing to set aside some of the rent money for repairs to the rented unit and/or am I handy enough to handle small repairs needed to the rented unit of the Multi-Family? 

Individuals may find additional free landlord education from a variety of sources. For an on-line presentation visit http://www.mgichome.com/landlord. To schedule a free face-to-face landlord education workshop, you may contact Neighbor Works Greater Manchester at 603-626-4663 x31 or register on line at http:/www.nwgreatermanchester.org (click on Home Buyer Education & Assistance and then on Free Landlord Workshop) 
After careful consideration of the landlord issues, I would suggest contacting your Mortgage Professional for more specific information regarding your credit/financial situation and the prospects for 
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